Unternehmen

e OEM with a long tradition and a reputation as a market
leader

e volume manufacturer with a global coverage

e successful in both passenger cars and LCVs

Senior Vice President Sales

Aufgaben

e active management of the NSCs globally for the make

e responsibility for budgets, planning and registration

e member of the Leadership Board of the make

e management of an organization with a three-digit number
of employees

e responsibility for the “Special Vehicles” business unit

Anforderungen

e successfully completed degree, management expertise and
experience in the development and expansion of sales
organizations

¢ high level of international automotive experience and
command of English at business fluent level

¢ confident and inspiring team player with entrepreneurial
sense for the needs of cooperation partners and
customers as well as market developments

Ansprechpartner Ihre Bewerbungsunterlagen (Lebens-
Magnus Tessner lauf, Zeugnisse, Gehaltsvorstellung)
+49 221 20506-73 senden Sie bitte unter Angabe der
dr.magnus.tessner@ifp-online.de Kennziffer 60.006 direkt an das ifp.

Selbstverstandlich behandeln wir hre
Bewerbung vertraulich. Sprechen Sie
uns gerne an, wenn wir Sie vorab mit
Auskiinften unterstltzen kénnen.
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